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Der traditionelle Verkaufprozess
hat sich grundlegend geandert.



Heutige Verkaufe sind zu 67%
abhangig von der Erfahrung
welcher der Kaufer online
macht. Dies reduziert das
Engagement des Verkaufers
und kreiert eine Notwendigkeit
fur eine optimierte online
Erfahrung.

Quelle: Sirius Decisions



Mehr als 70% aller Leads
kommen aus dem Web.

source: Sirius Decisions



#1 - Erkenne dein Publikum

« Um qualifizierte Leads anzuziehen, ist es wichtig, das Zielpublikum gut
zu definieren und das Messaging klar und pragnant zu formulieren.
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#2 - Nutze verschiedene Kanale
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#3 — Marketing Automation Benutzen

*  Engagement * Analyse
*  Email Marketing «  Kampagnen Management
« Landing Pages «  Content Analytics
« Social Media + SEO
- Jargeting «  Marketing Technologie
« Lead Scoring *  CRM Integration
«  Kontakt Segmentierung * Asset Management
- Aktivitdten Uberwachung Planung

« Conversion
* Lead Erfassung
* Lead Nurturing
* Lead Management
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Case Study: Openlext

Kurz gesagt, geht es darum:

» OpenText Kunden zu engagieren, deren Produkte
uber eine Partner Reseller Vereinbarung gekauft
wurden.

» Kunden mit OpenText vertraut machen

» Kunden durch Cross- und Up-Selling verwandte
Produkte des OpenText Portfolios mit Eloqua zu
verkaufen.




Case Study: Openlext

OPENTEXT

GETTING STARTED OPENTEXT EIM BY OPENTEXT PORTFOLIO INVITE

Run digital. Run simple.

Everything you need to know about your
OpenText Solutions

> review product features, case studies, and more in your custom
solutions portfolio.

Hi User — (already registered? click here to sign-in

Want to learn more about how OpenText can help your company run better? You've come
to the right place.

This site is designed to support new OpenText customers with information on their solution(s),
expert help if things don't quite go as easily as we might like, examples of how other organizations
around the globe are already deploying similar solutions, and more.

If you've purchased an OpenText solution and would like to tailor this site's information to

your needs, please register with us, If you'd prefer to remain anonymous, no problem. Feel free to
browse and if at any time you have additional questions or would like to know more about the
solutions contained within this site, please complete any of the contact forms and a member of our
team will assist you

Your OpenText Team

Learn more about OpenText Making EIM work for your Business

For over two decades " and OpenText have
been working together to help our joint
customers, such as yourself, deliver process
efficiencies within their business.

Enterprise Information Management strategies
are the evolution of traditional information

management practices due to the explosion of
data and the rise of the Information Enterprise.

Benutzer werden eingeladen
die dedizierte Microsite zu
benutzen.

Sobald diese aufgenommen

wurden, beginnt die Reise
cm durch das Nurturing
Programm.

Contact OpenText

North America: +1-800-499-6544
International: +800-4996-5440

Online Form »

Upcoming Events

Helsinki, Finland - March 03, 2015

Berlin, Germany - April 12 - 15, 2015



Case Study: Openlext
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Case Study: Openlext

OPENTEXT

Wacowe e TS T EMvosBITOT  ox Personalisierungselemente
werden auf der ganzen Seite
eingesetzt, um zu
gewahrleisten, dass der

OpenText Solution Portfolio for Demodia - (<orething not reh |nha|t fur den BeSUCher

Solutions that your company already owns relevant bleibt.

The following OpenText solutions have been purchased for use within Demodia:

A A __ ‘. A
Run digital. Run simple.

-

Invoice Management by

Archiving by OpenText OperiText

Other available solutions

The following solutions are available from OpenText to support other aspects of your business:

Document Presentment
by OpenText, add-on for
Business Correspondence

Digital Asset Document Access by Document Presentment
Management by OpenText OpenText by OpenText

Extended Enterprise
Content Management by
OpenText

Employee File Travel Receipts
Management by OpenText Management by OpenText

Portal Site Management
by OpenText



Case Study: Openlext

OPENTEXT"
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Social Media

Tweets by @0penText
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Case Study: Openlext

- Kampagnen Resultate:
+ Gewinner des Killer Content und Eloqua Markie Awards

« Mehrere hundert Organisationen, die bis dato
eingeschrieben sind.

+ Mehrere Millionen $ in neuer Pipeline identifiziert



Demodia - Digital Marketing Experten

<&

STRATEGIE INHALT OPERATIONS
Wir helfen, Inre Demand Design und Verwaltung von Betreibung und Entwicklung
Generation Strategie zu Webseiten und Inhalt welche von Tools um Leads zu
definieren und Ihre Lead vorgesehen sind, um Deine erfassen und Deine
Generation Programme Audienz anzuziehen und zu Marketing Aktivitaten zu
erfolgreich auszuflhren informieren. unterstutzen.



fur weltere Informationen

tel: +41 (0)44 586 33 39
tel: +44 (0)208 144 4458
e-mail: info@demodia.com

= DEMODIA

demodia.com
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